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AGCO REPORTS FOURTH QUARTER RESULTS
33% Sales Growth Generates Robust Cash Flow and Record Fourth Quarter Earnings

DULUTH, GA - February 7, 2008 — AGCO Corporation8E:AG), a worldwide
manufacturer and distributor of agricultural equén reported net income of $0.82 per share
for the fourth quarter of 2007. Adjusted net im&y which excludes restructuring and other
infrequent income, was also $0.82 per share fofaheh quarter of 2007. These results
compare to a reported net loss of $1.41 per slarthé fourth quarter of 2006, which included a
non-cash goodwill impairment charge of approxima$i71.4 million. Adjusted net income,
excluding the non-cash goodwill charge, was $0e¥ispare for the fourth quarter of 2006. Net
sales for the fourth quarter of 2007 were $2.2dvillan increase of approximately 32.9%
compared to the fourth quarter of 2006. Excludhgyimpact of currency translation of
approximately $192.6 million, net sales increagggreximately 21.1% in the fourth quarter of
2007 compared to the fourth quarter of 2006.

For the full year of 2007, reported net income $2%55 per share compared to a net loss of
$0.71 per share for the full year of 2006. Adjdstet income, excluding restructuring and other
infrequent income, was $2.52 per share for theykdir of 2007 compared to adjusted net
income, excluding restructuring and other infreduepenses and the non-cash goodwill
impairment charge, of $1.12 per share for theyfedlr of 2006. Net sales for the full year of
2007 increased approximately 25.6% to $6.8 billion.

“2007 was an exceptional year for AGCO, driven trgrsy sales growth, improved
profitability and record cash generation,” said AGChairman, President and Chief Executive
Officer, Martin Richenhagen. “We were very pleasgth the way we finished the year. In the
fourth quarter we saw organic volume growth, opegatnargin expansion and a doubling of our
adjusted earnings. We continue to benefit fromgboibal footprint and our well positioned
brands in healthy markets. The commitment of oopleyees and dealers allowed us to achieve
these financial results, and I thank them for thard work.”

“Our focus on working capital reduction was verydewnt in the fourth quarter,” Mr.
Richenhagen continued. “Despite the strong glgbalth in our business volumes, we lowered
our working capital investment by over $148 millivom year end 2006 levels. The improved
profitability of our business and the success afwaorking capital programs helped to generate
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record free cash flow in 2007 of over $360 millioWe took advantage of our financial success
by making strategic investments in the form of aggive new product development, increased
production capacity and product line expansionsugh our acquisition of Sfil Industria
Agricola Forteleza Limitada (SFIL) in Brazil andraavestment in Laverda S.p.A. in ltaly.”

Fourth Quarter and Full Year Results

Net sales increased approximately 21.1% in thetfiogwarter compared to the same period
in 2006, excluding the impact of currency transiatof $192.6 million. Net sales for the full
year of 2007 increased approximately 16.9% comptardige prior year, excluding currency
translation impacts of approximately $473.3 millibligher farm income and improved industry
conditions in nearly all of the major global maskebntributed to AGCO'’s strong sales growth.
In AGCO’s South American segment, recovery in Braad growth in Argentina produced
record sales during 2007. Sales increases in AGEOQrope/Africa/Middle East (EAME)
segment during 2007 were generated by growth indeiaGermany, Scandinavia, Eastern
Europe and the United Kingdom. Higher commodiiggs and strong farm cash receipts drove
sales growth in North America, especially in higirdepower tractors, combines and hay
equipment.

For the fourth quarter of 2007, adjusted incomenfperations increased approximately
$46.5 million and adjusted operating margins impbto 5.9% from 5.0%, in each case
compared to the fourth quarter of 2006. Forftileyear of 2007, adjusted income from
operations increased by $151.2 million compareti¢écsame period in 2006. Sales growth,
improved product mix and cost control initiativesguced an increase in income from
operations for the fourth quarter and full yeaR007. Unit production of tractors and combines
for the fourth quarter of 2007 was approximately@above comparable 2006 levels.

In the fourth quarter, AGCO’s EAME region reportadincrease in income from operations
of approximately $44.3 million. Operating margexganded to 10.4%, an increase of
approximately 1.6% compared to the fourth quart&086. Excluding $130.7 million of
currency translation, EAME sales grew 12.6% inftheth quarter of 2007 compared to the
same period in 2006. For the full year of 200€pme from operations increased approximately
$118.6 million compared to the same period in 20BBME sales grew 11.7% for the full year
of 2007 compared to 2006, excluding $342.1 millibcurrency translation. Sales growth from
the Fendt, Valtra and Massey Ferguson brands,rmayrieanslation and cost reduction initiatives
all contributed to the operating income growth.

Income from operations in the South American regimmneased approximately $7.5 million
in the fourth quarter of 2007 when compared tostimae period in 2006. Excluding currency
translation impacts of $46.5 million, AGCO expeted net sales growth in South America of
approximately 59.2% for the fourth quarter of 2@@mpared to the same period in 2006.
Fourth quarter operating margins were slightly Iptiran the previous year due to currency
impacts on Brazilian exports and acquisition impdiaim the SFIL purchase. For the full year
of 2007, income from operations increased approtem&56.1 million compared to 2006.
Excluding currency translation impacts of $101.8iari, AGCO experienced net sales growth
in South America of approximately 50.5% for thd ftdar of 2007 compared to 2006. Sales
growth and focused cost management pushed opera@ngjns to 9.3% for the full year of
2007, an increase of approximately 2.4% comparekedull year of 2006.



AGCO'’s North American income from operations impdapproximately $12.5 million in
the fourth quarter of 2007 compared to the samiegan 2006. Sales in North America grew
27.9% in the fourth quarter of 2007 compared tosdm@e period in 2006, excluding currency
translation impacts of $9.3 million. Improved metrkonditions and higher sales of combines,
hay equipment and high horsepower tractors corigto the growth. Income from operations
for the full year of 2007 was approximately $2.1liom higher compared to 2006. North
American sales grew 15% for the full year of 200mpared to 2006, excluding $12.2 million of
currency translation. North American results coumd to be affected by the negative impacts of
currency movements on products sourced from Beawll Europe, as well as higher engineering
expenses.

In the Asia/Pacific region, income from operatiomsreased approximately $0.5 million in
the fourth quarter of 2007 compared to the samiegan 2006. Strengthening market demand
contributed to fourth quarter sales and operatiegme growth. For the full year of 2007,
income from operations decreased $0.4 million caegbéo the full year of 2006.

Regional Market Results

North America- Industry unit retail sales of tractors for th# fiear of 2007 increased
approximately 1% compared to 2006. Industry uetiit sales of tractors over 100 horsepower
increased compared to the prior year, while ingushit retail sales of tractors under 100
horsepower decreased during the full year of 2@0@pared to 2006. Industry unit retail sales
of combines for the full year of 2007 increasedragjmately 13% from the prior year period.
AGCO’s unit retail sales of tractors under 100 kpmsver were lower while unit retail sales of
tractors over 100 horsepower increased for theykdl of 2007. AGCO'’s unit retail sales of
combines and hay equipment were higher compar2aaé.

Europe -Industry unit retail sales of tractors for the fydlar of 2007 increased
approximately 4% compared to the prior year. Dainaas strongest in the high horsepower
segment and in the markets of Central and East@rope, the United Kingdom, Scandinavia
and France. AGCO'’s unit retail sales of tractorstte full year of 2007 were higher when
compared to 2006.

South America #ndustry unit retail sales of tractors increasegrapimately 50% and
industry unit retail sales of combines increaseat@amately 79% for the full year of 2007
compared to 2006. Industry unit retail sales aftiors and combines in the major market of
Brazil increased approximately 53% and 131%, respadyg, during the full year of 2007
compared to 2006. AGCO’s South American unit tet@ies of tractors and combines also
increased in the full year of 2007 compared to 2006

Rest of World Markets ©utside of North America, Europe and South Amed@CO’s net
sales for the full year of 2007 were approxima@&h2 lower than 2006 due to lower sales in
the Middle East.

“All of AGCO's major end markets continued to expece solid demand through the end of
2007,” stated Mr. Richenhagen. “We are seeing i growth, increased protein



consumption in Asia, and an accelerating trend tdeveenewable energies. These new sources
of demand and limited land for agricultural prodotare supporting commodity prices and
higher levels of farm income. Industry sales ofrff&equipment are responding favorably to the
improving agricultural economics. In Brazil, higlmdmmodity prices and increases in farm
acreage are supporting demand. Higher 2007 facome created increased demand in Europe.
In North America, the strongest growth has beethénprofessional farming segment with
increasing sales of high horsepower tractors, coesand hay equipment.”

Outlook

Worldwide industry retail sales of farm equipmenD08 are expected to increase modestly
from strong 2007 levels. In North America, 2008vfancome is projected to be higher, driving
increased demand in industry retail sales compa@807. In South America, strong demand
in Brazil and Argentina is expected to produceaased industry retail sales. In Europe,
continued market expansion in Eastern Europe is@rp to offset a slight reduction in sales in
Western Europe.

AGCO's net sales for the full year of 2008 are etpé to increase between 11% and 13%
compared to 2007. As communicated during AGCO’sddgber 18, 2007 Analyst Briefing, the
Company is targeting 2008 full year earnings parsiof $2.75 with a goal of reaching $3.00. In
2008, projected operating margin improvement regyifrom higher sales volumes and cost
reduction efforts is expected to be limited by swategic investments in the form of increased
engineering expenses, a European information syistiéiative and new market development
and distribution improvements.

* * %k k%

AGCO will be hosting a conference call with respiecthis earnings announcement at 10:00
a.m. Eastern Time on Thursday, February 7, 2008e Company will refer to slides on its
conference call. Interested persons can accessotfference call and slide presentation via
AGCO’s website at www.agcocorp.coon the “Investors/Media” page. A replay of the
conference call will be available approximately thv@urs after the conclusion of the conference
call for twelve months following the call. A comf this press release will be available on
AGCO'’s website for at least twelve months followihg call.

AGCO will also be hosting a press conference fodimat 9:30am CET on Friday, February
8, 2008in Munich, Germany to discuss 2007 results. Tiesp conference will be accessible
via AGCO’s website at www.agcocorp.coom the “Investors/Media” pageA replay of the
press conference will be available approximatelp twours after the conclusion of the press
conference.

* k k% %



Safe Harbor Statement

Statements which are not historical facts, inclgdime projections of retail sales, farm income,
industry demand, market expansion, distributionrmapments, net sales, earnings per share,
operating margins, strategic investments, engingexxpenses, European information systems
expenditures and new market development are forleaiking and subject to risks which could
cause actual results to differ materially from #hngsggested by the statements. These forward-
looking statements involve a number of risks anceutainties. The following are among the
factors that could cause actual results to diffatemally from the results discussed in or implied
by the forward-looking statements. Further infotioraconcerning these and other factors is
included in AGCO's filings with the Securities aedchange Commission, including its Form
10-K for the year ended December 31, 2006. AGQ0laims any obligation to update any
forward-looking statements.

» Our financial results depend entirely upon theadtural industry, and factors that
adversely affect the agricultural industry gengrallll adversely affect us.

* Our success depends on the introduction of newyatedvhich require substantial
expenditures.

* We depend on suppliers for components and parsuioproducts, and any failure by
our suppliers to provide products as needed, arsttyp promptly address supplier
issues, will adversely impact our ability to timelgd efficiently manufacture and sell
our products.

* A majority of our sales and manufacturing takes@lautside of the United States,
and, as a result, we are exposed to risks relatet¢ign laws, taxes, economic
conditions, labor supply and relations, politicahditions and governmental policies.
These risks may delay or reduce our realizatiorabfe from our international
operations.

» Currency exchange rate and interest rate changeasdwersely affect the profitability
of our products.

* We are subject to extensive environmental lawsragdlations, and our compliance
with, or our failure to comply with, existing ortfure laws and regulations could
delay production of our products or otherwise agghraffect our business.

* Our labor force is heavily unionized, and our caatual and legal obligations under
collective bargaining agreements and labor lawgestilis to the risks of work
interruption or stoppage and could cause our ¢odie higher.

* We have significant pension obligations with respeour employees.
* We are subject to fluctuations in raw material @siand availability, which may

cause delays in the production of our productstieerwise adversely affect our
manufacturing costs.



* The agricultural equipment industry is highly sesdpand seasonal fluctuations
significantly impact our results of operations aagh flows.

* We face significant competition and, if we are uadb compete successfully against
other agricultural equipment manufacturers, we wadoge customers and our
revenues and profitability would decline.

* We have a substantial amount of indebtedness aasnal result, we are subject to
certain restrictive covenants and payment obligatibhat may adversely affect our
ability to operate and expand our business.

* k k Kk %k

About AGCO

Founded in 1990, AGCO Corporation (NYSE: AG) (wwacacorp.com is a global
manufacturer of agricultural equipment and relateglacement parts. AGCO offers a full
product line including tractors, combines, hay sodprayers, forage, tillage equipment and
implements, which are distributed through more tB&00 independent dealers and distributors
in more than 140 countries worldwide. AGCO produktslude the following well-known
brands: AGC®, Challenget, Fend?, Gleanef, Hesstofi, Massey FergusSn New Ide&,
RoGatof, Spra-Coup® Sunflowef, Terra-Gatof, Valtra®, and White' Planters. AGCO
provides retail financing through AGCO Finance. TBempany is headquartered in Duluth,
Georgia and, in 2007, had net sales of $6.8 billion

HHEHHH

Please visit our website atvw.agcocorp.com




AGCO CORPORATION AND SUBSIDIARIES
CONDENSED CONSOLIDATED BALANCE SHEETS
(unaudited and in millions)

December 31, December 31,
2007 2006
ASSETS
Current Assets:
Cash and cash equivalents $ 5824 $ 4011
Accounts and notes receivable, net 766.4 677.1
Inventories, net 1,134.2 1,064.9
Deferred tax assets 52.7 36.8
Other current assets 186.0 129.1
Total current assets 2,721.7 2,309.0
Property, plant and equipment, net 753.0 643.9
Investment in affiliates 284.6 191.6
Deferred tax assets 89.1 105.5
Other assets 67.9 64.5
Intangible assets, net 205.7 207.9
Goodwill 665.6 592.1
Total assets $ 4,787.6 $ 4,1145
LIABILITIES AND STOCKHOLDERS’ EQUITY
Current Liabilities:
Current portion of long-term debt $ 0.2 $ 6.3
Convertible senior subordinated notes 402.5 201.3
Accounts payable 827.1 706.9
Accrued expenses 773.2 629.7
Other current liabilities 80.3 79.4
Total current liabilities 2,083.3 1,623.6
Long-term debt, less current portion 294.1 577.4
Pensions and postretirement health care benefits 150.3 268.1
Deferred tax liabilities 163.6 114.9
Other noncurrent liabilities 53.3 36.9
Total liabilities 2,744.6 2,620.9
Stockholders’ Equity:
Common stock 0.9 0.9
Additional paid-in capital 942.7 908.9
Retained earnings 1,020.4 774.1
Accumulated other comprehensive income (loss) .079 (190.3)
Total stockholders’ equity 2,043.0 1,493.6
Total liabilities and stockholders’ equity $ 4,787.6 $ 4,1145

See accompanying notes to condensed consolidatucfal statements.



AGCO CORPORATION AND SUBSIDIARIES
CONDENSED CONSOLIDATED STATEMENTS OF OPERATIONS
(unaudited and in millions, except per share data)

Three Months Ended December 31,

2007 2006

Net sales $ 21711 $ 1,633.8
Cost of goods sold 1,804.1 1,367.9

Gross profit 367.0 265.9
Selling, general and administrative expenses 187.5 147.6
Engineering expenses 46.6 324
Restructuring and other infrequent (income) expgnse (0.2) —
Goodwill impairment charge — 171.4
Amortization of intangibles 4.8 4.3

Income (loss) from operations 128.2 (89.8)
Interest expense, net 6.5 14.0
Other expense, net 14.8 8.5
Income (loss) before income taxes and equity ireaetings of affiliates 106.9 (112.3)
Income tax provision 35.8 24.9
Income (loss) before equity in net earnings ofiafés 711 (137.2)
Equity in net earnings of affiliates 10.0 8.7
Net income (loss) $ 81.1 $ (128.5)
Net income (loss) per common share:

Basic $ 0.89 $ (141

Diluted $ 0.82 $ (1.41)
Weighted average number of common and common eguivshares outstanding:

Basic 91.6 91.1

Diluted 99.2 91.1

See accompanying notes to condensed consolidat@ucfal statements.



AGCO CORPORATION AND SUBSIDIARIES
CONDENSED CONSOLIDATED STATEMENTS OF OPERATIONS
(unaudited and in millions, except per share data)

Years Ended December 31,

2007 2006

Net sales $ 6,828.1 $ 5,435.0
Cost of goods sold 5,637.1 4,507.2

Gross profit 1,191.0 927.8
Selling, general and administrative expenses 625.7 541.7
Engineering expenses 154.9 127.9
Restructuring and other infrequent (income) expgnse (2.3) 1.0
Goodwill impairment charge — 171.4
Amortization of intangibles 17.9 16.9

Income from operations 394.8 68.9
Interest expense, net 24.1 55.2
Other expense, net 43.4 32.9
Income (loss) before income taxes and equity ireaetings of affiliates 327.3 (19.2)
Income tax provision 1114 73.5
Income (loss) before equity in net earnings ofiafés 215.9 (92.7)
Equity in net earnings of affiliates 30.4 27.8
Net income (loss) $ 2463 $ (64.9)
Net income (loss) per common share:

Basic $ 2.69 $ (0.71)

Diluted $ 2.55 $ (0.71)
Weighted average number of common and common eguivshares outstanding:

Basic 91.5 90.8

Diluted 96.6 90.8

See accompanying notes to condensed consolidat@ucfal statements.



AGCO CORPORATION AND SUBSIDIARIES

CONDENSED CONSOLIDATED STATEMENTS OF CASH FLOWS
(unaudited and in millions)

Cash flows from operating activities:
Net income (loss)

Adjustments to reconcile net income (loss) toaaesth provided by operating

activities:
Depreciation
Deferred debt issuance cost amortization
Goodwill impairment charge
Amortization of intangibles
Stock compensation

Equity in net earnings of affiliates, net of casheived

Deferred income tax provision
Gain on sale of property, plant and equipme

Changes in operating assets and liabilitiespheffects from purchase of

business:

Accounts and notes receivable, net

Inventories, net

Other current and noncurrent assets

Accounts payable

Accrued expenses

Other current and noncurrent liabilities
Total adjustments
Net cash provided by operating activities

Cash flows from investing activities:
Purchase of property, plant and equipment

Proceeds from sales of property, plant and egelipm

Purchase of business, net of cash acquired
Investments in unconsolidated affiliates
Other

Net cash used in investing activities

Cash flows from financing activities:

Repayments of debt obligations, net
Proceeds from issuance of common stock
Payment of debt issuance costs

Net cash used in financing activities

Effect of exchange rate changes on cash and casbatnts

Increase in cash and cash equivalents
Cash and cash equivalents, beginning of period
Cash and cash equivalents, end of period

Years Ended December 31,

2007 2006
$ 2463 $  (64.9)
115.6 98.6
4.7 6.4
— 171.4
17.9 16.9
25.7 3.5
(3.5) (8.8)
2.5 10.6
(2.9) (0.5)
(3.0) 325
10.7 66.2
(41.4) (26.5)
54.1 55.1
86.4 44.3
(8.8) 37.4
258.0 507.1
304 442.2
(141.4) (129.1)
6.0 3.9
(17.8) —
(68.0) (2.9)
2.7) —
(223.9) (128.1)
(120.7) (170.0)
8.2 10.8
(0.3) (4.9)
(112.8) (164.1)
13.7 305
181.3 180.5
401.1 220.6
$ 5824 $ 4011

See accompanying notes to condensed consolidat@ucfal statements.



AGCO CORPORATION AND SUBSIDIARIES
NOTES TO CONDENSED CONSOLIDATED FINANCIAL STATEMENTS
(unaudited and in millions, except per share data)

1. STOCK COMPENSATION EXPENSE

During the fourth quarter and year ended Decembg@07, the Company recorded approximately
$15.4 million and $26.0 million, respectively, absk compensation expense in accordance with
Statement of Financial Accounting Standards (“SPHASS. 123R (Revised 2004), “Share-Based
Payment” (“SFAS No. 123R"). During the fourth quet and year ended December 31, 2006, the
Company recorded approximately $(1.0) million agds$nillion, respectively, of stock compensation
expense in accordance with SFAS No. 123R. Th&stmmpensation expense was recorded as follows:

Three Months Ended Years Ended
December 31, December 31,
2007 2006 2007 2006
Cost of goods sold $ 0.6 $ — $ 1.0 $ 0.1
Selling, general and administrative expenses 14.8 (1.0) 25.0 3.5
Total stock compensation expense $ 15.4 $1.0) $ 260 $ 3.6
2. RESTRUCTURING AND OTHER INFREQUENT (INCOME) EXP ENSES

During 2007, the Company recorded restructuringathdr infrequent income of approximately $2.3
million. The Company sold a portion of the builgén land and improvements associated with its
Randers, Denmark facility in June 2007 and receoash proceeds of approximately $4.4 million relate
to the sale. A gain of approximately $3.2 millivas recorded related to the sale in 2007. This gas
partially offset by charges primarily related tosence, employee relocation and other facilitpote
costs associated with the Company’s rationalizativits Valtra sales office located in France a$l a®
the Company’s rationalization of certain partsesand marketing and administration functions in
Germany.

During 2006, the Company recorded restructuringathdr infrequent expenses of approximately
$1.0 million. These charges primarily related¢weyance costs associated with the Company’s
rationalization of certain parts, sales, marketind administrative functions in the United Kingdand
Germany, as well as the rationalization of certéftra European sales offices located in Denmark,
Norway, Germany and the United Kingdom.

3. INDEBTEDNESS
Indebtedness consisted of the following at Decer8the2007 and December 31, 2006:

December 31, December 31,
2007 2006

Credit facility $ — $ 1114
67:% Senior subordinated notes due 2014 291.8 264.0
1%4% Convertible senior subordinated notes due 2033 201.3 201.3
1¥4% Convertible senior subordinated notes due 2036 201.3 201.3
Other long-term debt 2.5 7.0
696.9 785.0
Less:  Current portion of long-term debt (0.2) (6.3)

1%% Convertible senior subordinated notes du&203 (201.3) (201.3)

1%2% Convertible senior subordinated notes du® 203 (201.3) —

Total indebtedness, less current portion $ 294.1 $ 5774




Holders of the Companysi%convertible senior subordinated notes due 2033Lamdconvertible
senior subordinated notes due 2036 may convertdtes, if, during any fiscal quarter, the closiages
price of the Company's common stock exceeds 120%teafonversion price of $22.36 per share for the
1%%convertible senior subordinated notes and $40.73he for tha.%convertible senior
subordinated notes, for at least 20 trading daylkdar80 consecutive trading days ending on the last
trading day of the preceding fiscal quarter. A®etember 31, 2007, the closing sales price of the
Company's common stock had exceeded 120% of thescgian price of both notes for at least 20 trading
days in the 30 consecutive trading days ending Dbee 31, 2007, and therefore, the Company cladsifie
both notes as current liabilities. Future clasaifon of the notes between current and long-tezbi
dependent on the closing sales price of the Compaonynmon stock during future quarters. The
Company believes it is unlikely the holders of timtes would convert the notes under the provisidns
the indenture agreement, thereby requiring the Gompo repay the principal portion in cash. In the
event the notes were converted, the Company bslieeeuld repay the notes with available cash on
hand, funds from the Company's existing $300.0ionilmulti-currency revolving credit facility, or a
combination of these sources.

4. INVENTORIES

Inventories are valued at the lower of cost or raausing the first-in, first-out method. Market is
current replacement cost (by purchase or by regtaudependent on the type of inventory). In sase
where market exceeds net realizable value (i.Bmated selling price less reasonably predictabls
of completion and disposal), inventories are statatet realizable value. Market is not consideoeioe
less than net realizable value reduced by an afloevéor an approximately normal profit margin.

Inventories at December 31, 2007 and December@ ®*ere as follows:

December 31, December 31,
2007 2006
Finished goods $ 3917 $ 468.7
Repair and replacement parts 361.1 331.9
Work in process 88.3 59.8
Raw materials 293.1 204.5
Inventories, net $ 1,134.2 $ 1,064.9

5. ACCOUNTS RECEIVABLE SECURITIZATION

The Company sells wholesale accounts receivabererolving basis to commercial paper conduits
either through a wholly-owned special purpose Wubsidiary under its United States and Canadian
securitization facilities or a qualifying specialrpose entity in the United Kingdom under its Ewaip
securitization facility. Outstanding funding undieese facilities totaled approximately $446.3 imillat
December 31, 2007 and $429.6 million at DecembefB@6. The funded balance has the effect of
reducing accounts receivable and short-term lizdsliby the same amount. Losses on sales of
receivables primarily from securitization facilgiecluded in other expense, net were $10.6 mikiod
$9.6 million for the three months ended Decembe2B807 and 2006, respectively, and $36.1 milliod an
$29.9 million for the years ended December 31, 206¥ 2006, respectively.

The Company transfers, on an ongoing basis, therityapf its wholesale interest-bearing
receivables in North America to AGCO Finance LLE&GCO Finance Canada, Ltd., its United States
and Canadian retail finance joint ventures. The gamy has a 49% ownership interest in these joint
ventures. The transfer of the receivables is witlhecourse to the Company, and the Company corginue
to service the receivables. As of December 317 20@& balance of interest-bearing receivables



transferred to AGCO Finance LLC and AGCO Financedda, Ltd. was approximately $73.3 million
compared to approximately $124.1 million as of Deber 31, 2006.

6. EARNINGS PER SHARE

The Company’s $201.3 million aggregate principabant of 1%:% convertible senior subordinated
notes and its $201.3 million aggregate principabant of 1%% convertible senior subordinated notes
provide for (i) the settlement upon conversionastt up to the principal amount of the convertegsot
with any excess conversion value settled in shafrdsee Company’s common stock, and (ii) the
conversion rate to be increased under certainrmstances if the new notes are converted in cororecti
with certain change of control transactions. Ddalatof weighted shares outstanding will dependhan t
Company’s stock for the excess conversion valusgusie treasury stock method. A reconciliatiomeif
income (loss) and weighted average common shatstanding for purposes of calculating basic and
diluted earnings (loss) per share for the threethsand years ended December 31, 2007 and 2086 is a
follows:

Three Months Ended December 31, Years Ended December 31,
2007 2006 2007 2006
Basic net income (loss) per share:
Net income (loss) $ 811 $ (128.5) $ 246.3 $ (64.9)
Weighted average number of common
shares outstanding 91.6 91.1 91.5 90.8
Basic net income (loss) per share $ 0.89 $ 141 $ 2.69 $ (0.71)
Diluted net income (loss) per share:
Net income (loss) $ 811 $ (128.5) $ 246.3 $ (64.9)

Weighted average number of common
shares outstanding 91.6 91.1 915 90.8
Dilutive stock options, performance
share awards and restricted
stock awards 0.3 — 0.3 —

Weighted average assumed conversion

of contingently convertible senior
subordinated notes 7.3 — 4.8 -

Weighted average number of common
and common equivalent shares
outstanding for purposes of
computing diluted income (loss)
per share 99.2 91.1 96.6 90.8

Diluted net income (loss) per share $ 0.82 $ 4101. $ 255 $ (0.71)

The weighted average common shares outstandimufposes of computing diluted net loss per
share for the three months and year ended Dece3tb&006 do not include the assumed conversion of
the Company’s 1%% convertible senior subordinatgdsior the impact of dilutive stock options and
SSARs, as the impact would have been antidilutiféie number of shares excluded from the weighted
average common shares outstanding was approxintatelyillion and 1.2 million shares, respectively,
for the three months and year ended December 38, 20



7. SEGMENT REPORTING

The Company has four reportable segments: NorthrisaieSouth America; Europe/Africa/Middle
East; and Asia/Pacific. Each regional segmentidiges a full range of agricultural equipment and
related replacement parts. The Company evaluatgaent performance primarily based on income from
operations. Sales for each regional segment aedlan the location of the third-party customehne T
Company’s selling, general and administrative espsrand engineering expenses are charged to each
segment based on the region and division wherexpenses are incurred. As a result, the compooénts
income (loss) from operations for one segment nedyoa comparable to another segment. Segment
results for the three months and years ended DemreB®ih 2007 and 2006 are as follows:

Three Months Ended North South Europe/Africa/ Asia/

December 31, America America Middle East Pacific Consolidated
2007
Net sales $ 470.2 $343.4 $ 1,300.6 $ 56.9 $2,171.1
(Loss) income from operations (2.9) 20.4 35.2 7.5 160.2
2006
Net sales $ 360.3 $186.4 $1,039.2 $ 479 $1,633.8
(Loss) income from operations (15.4) 12.9 90.9 7.0 95.4

Years Ended North South Europe/Africa/ Asia/

December 31, America America Middle East Pacific Consolidated
2007
Net sales $1,488.1 1,090.6 $4,067.1 $182.3 $6,828.1
(Loss) income from operations (35.7) 101.3 398.0 19.9 483.5
2006
Net sales $1,283.8 $657.2 $3,334.4 $159.6 $5,435.0
(Loss) income from operations (37.8) 45.2 279.4 20.3 307.1

A reconciliation from the segment information te ttonsolidated balances for income (loss) from
operations is set forth below:

Three Months Ended Years Ended

December 31, December 31,
2007 2006 2007 2006
Segment income from operations $ 160.2 $ 954 $ 4835 $ 307.1
Corporate expenses (12.5) (10.5) (48.1) (45.4)
Stock compensation expense (14.8) 1.0 125.0 (3.5)

Restructuring and other infrequent income

(expenses) 0.1 — 2.3 (2.0
Goodwill impairment charge — (A71.4) — (A71.4)
Amortization of intangibles (4.8) (4.3) (oY (16.9)

Consolidated income (loss) from operations $ 228. $ (89.8) $ 394.8 $ 689




RECONCILIATION OF NON-GAAP MEASURES

This earnings release discloses adjusted income dgerations, net income, earnings per share and
free cash flow, all of which exclude amounts thi#fedfrom the most directly comparable measure
calculated in accordance with U.S. generally a@bptcounting principles (“GAAP”). A reconciliatio
of each of these financial measures to the mosttiircomparable GAAP measure is included below.

The following is a reconciliation of adjusted incerfrom operations, net income and earnings per
share to reported income (loss) from operationsjmm®me (loss) and earnings (loss) per shareher t
three months ended December 31, 2007 and 2006:

Three months ended December 31,

2007 2006
Income Earnings Income Net Earnings
From Net Per (Loss) From Income (Loss) Per
Operations  Incomé” Sharé” Operations (Lossy Sharé”
As adjusted $ 128.1 $ 81.0 $ 0.82 $ 81.6 $ 384 $ 041
Restructuring and other
infrequent (income)
expense?d (0.1) (0.1) — — — —
Goodwill impairment
charg@') _ — — 171.4 166.9 1.78
Weighted average share
impact? — — — — — 0.04
As reported $128.2 $ 81.1 $ 0.82 $ (89.8) $(128.5) $ (1.41)

@ Net income (loss) and earnings (loss) per shauats are after tax.

@ The restructuring and other infrequent income reedrin the fourth quarter of 2007 related to the
gain on the sale of buildings, land and improvemeamgsociated with the Company’s Randers,
Denmark facility. This gain was partially offsey leharges primarily related to severance and
employee relocation costs associated with the Cogiparationalization of its Valtra sales office
located in France.

®  During the fourth quarter of 2006, the Compangommized a non-cash goodwill impairment charge
related to the Company’s Sprayer business in aecoelwith SFAS No. 142.

@ The weighted average share impact represents tpactmof including dilutive common stock
equivalents (as described in Note 6 above) in shedjusted earnings per share calculation.



The following is a reconciliation of adjusted incerfrom operations, net income and earnings per
share to reported income from operations, net irc@loss) and earnings (loss) per share for thesyear
ended December 31, 2007 and 2006:

Years ended December 31,

2007 2006
Income Earnings Income Net Earnings
From Net Per From Income (Loss) Per
Operations _Incomé” Sharé” Operations (Loss)” Sharé”
As adjusted $ 3925 $ 243.7 $ 252 $241.3 $ 102.7 $ 1.12
Restructuring and other
infrequent (income)
expensed (2.3) (2.6) (0.03) 1.0 0.7 0.01
Goodwill impairment
charg® — — — 171.4 166.9 1.81
Weighted average share
impact? — — — — — 0.01
As reported $ 394.8 $ 246.3 $ 2.55 $ 689 $ (64.9 $(0.71)

@ Net income (loss) and earnings (loss) per shauats are after tax.

@ The restructuring and other infrequent income réedrin 2007 related to the gain on the sale of
buildings, land and improvements associated with@ompany’s Randers, Denmark facility. This
gain was partially offset by charges primarily tethto severance and employee relocation costs
associated with the Company’s rationalization ®Maltra sales office located in France as wethas
Company’s rationalization of certain parts, salesl anarketing and administration functions in
Germany. The restructuring and other infrequernteeses recorded in 2006 related primarily to
severance costs associated with the rationalizafi@ertain parts, sales, marketing and administrat
functions in the United Kingdom and Germany as vealwith the Company’s rationalization of
certain Valtra European sales offices located immark, Norway, Germany and the United
Kingdom.

@ During the fourth quarter of 2006, the Companyormized a non-cash goodwill impairment charge
related to the Company’s Sprayer business in aecoelwith SFAS No. 142.

@ The weighted average share impact represents tpactmof including dilutive common stock
equivalents (as described in Note 6 above) in shedgusted earnings per share calculation.

The following is a reconciliation of free cash fleavnet cash provided by operating activities far t
years ended December 31, 2007 and 2006:

2007 2006
Net cash provided by operating activities $ 504.3 $ 4422
Less:
Capital expenditures (141.4) (129.1)

Free cash flow $ 3629 $ 3131




